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companies as purchasers of the products subject to these investigations.  None of
this information is generally available to the public, and its disclosure would cause substantial
harm to the competitive position of the companies which provided the information.
Accordingly, it is appropriate to grant confidential treatment of this proprietary information in
accordance with 19 C.F.R. § 201.6(d).

Pursuant to 19 C.F.R. §§ 201.16(b) and 207.3(b), public versions of this Brief have been
served upon the parties listed on the attached Public Certificate of Service.

The undersigned counsel for the AWPA certify that the factual information contained in
this Brief is, to the best of our knowledge, accurate and complete.
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Kimberly R. Young
William M. R. Barrett

Counsel for
the AMERICAN WIRE PRODUCERS ASSOCIATION
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BEFORE
THE UNITED STATES INTERNATIONAL TRADE COMMISSION
WASHINGTON, D.C.

IN THE MATTER OF THE ANTIDUMPING AND

COUNTERVAILING DUTY INVESTIGATIONS OF: INV. Nos. 701-TA-512

AND 731-TA-1248

CARBON AND CERTAIN ALLOY STEEL WIRE ROD (PRELIMINARY)

FROM CHINA

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

I. INTRODUCTION

The American Wire Producers Association (“AWPA™) is a trade association which
represents companies that collectively produce more than 85 percent of all carbon, alloy, and
stainless steel wire and wire products in the United States. The 36 member companies of
the AWPA employ more than 20,000 workers in over 200 plants and facilities located in
35 states and hundreds of individual communities.

AWPA members make everything from the highly specialized wire used in automotive
engines to the wire garment hangers used by dry cleaners. They also make fencing, concrete
reinforcement wire and strand, nails, and springs — as well as a myriad of inputs for

the agricultural, construction, and consumer products industries.



PUBLIC VERSION

American manufacturers of steel wire and wire products are entrepreneurial and
committed to maintaining their competitive market position despite heavy import pressure in
their product sectors. They pride themselves on their high productivity and constant
reinvestment in the latest technology and equipment, keeping the American wire industry one of
the most globally competitive segments of the steel industry. They are equally proud of
the thousands of good-paying jobs that they provide to hard-working Americans in hundreds of
communities throughout the United States.

AWPA members purchase the vast majority of subject merchandise — carbon and
certain alloy steel wire rod — that is sold in the U.S. market. While they source their wire rod
requirements primarily from domestic mills, it is imperative for their continued viability that
they have access to wire rod on a global basis. Since the only use for wire rod is to make wire,
the ability of AWPA companies and other American wire producers — as well as
their downstream customers — to remain competitive is essential for the long-term health and

prosperity of the U.S. rod industry.

II. THE DOMESTIC WIRE ROD INDUSTRY IS IMPOSING SIGNIFICANT AND
FREQUENT PRICE INCREASES

During 2013 and continuing into 2014, the domestic producers of steel wire rod have

imposed numerous and significant price increases on all of their wire rod products. Altogether,

U.S. mills since March 2013 have raised rod prices between $120 and $138 per short ton.1

See Exhibit 1.
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During this period, ArcelorMittal announced price increases which total $125 per

short ton.2 The price of its wire rod products increased by $40 per ton for April 2013 shipments,
a further $30 per ton each for November and December 2013 shipments, and $25 per ton for
January 2014 shipments.

Gerdau Long Steel North America has also raised its prices continuously during the past

year and into 2014.3 It increased prices for wire rod products from its mills in Beaumont, Texas,
and Jacksonville, Florida, by $35 per short ton, effective with April 2013 shipments. The price
increase for cold heading quality and welding quality wire rod was $43 per ton.
In November 2013, Gerdau increased the price of all wire rod products by $30 per ton, and
it again increased its price by $30 per ton for new orders placed on or after December 11, 2013.
In January 2014, Gerdau announced yet another price increase — this time for $25 per ton

starting with February 2014 shipments. Gerdau’s total price increases have amounted to
4
$120 per ton.

Keystone Steel & Wire, which is also a significant producer of downstream wire and wire

5
products, has increased its rod prices by a combined sum of $133 per short ton. It imposed

an initial price increase of $35 per ton for April 2013 shipments, followed by an increase of

See Exhibit 1.A. (ArcelorMittal Price Increases).
See Exhibit 1.B. (Gerdau Price Increases).

During the staff conference, the witness from Gerdau testified regarding its currently
idled plant in Perth Amboy, New Jersey. Transcript of Conference in the Matter of
Carbon and Certain Alloy Steel Wire Rod from China, Investigation Nos. 701-TA-512
and 731-TA-1248 (Preliminary) (February 21, 2014) (hereinafter “Transcript”) at 8.
However, the melt shop at Perth Amboy has been shut down since 2007 and the rolling
mill has been idle since 2009. Id. at 41. These events clearly had nothing to do with rod
imports from China.

See Exhibit 1.C. (Keystone Price Increases).

_3-
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$15 per ton in July 2013, effective with August 2013 shipments. Like other domestic rod
producers, Keystone raised rod prices again in November and December 2013 — by $30 per ton
each time. In January 2014, Keystone announced a further price increase of $23 per ton for all of
its wire rod products, and this increase went into effect on February 1, 2014.

Nucor has issued at least 14 separate price increases for wire rod products made by

its mills in Kingman, Arizona; Wallingford, Connecticut; and Norfolk, Nebraska.6 Further, in
November 2013, Nucor started to ship wire rod from its new plant in Darlington, South Carolina,
and it has already announced two price increases for this mill — first $25 per short ton in
December 2013 and then $23 per short ton in January 2014. Nucor Steel Kingman raised prices
by $40 per short ton in March 2013, by $20 per ton in October 2103, by $30 per ton in
November 2013, by $25 per ton in December 2013, and by $23 per ton in January 2014. Thus,
since March of last year, Nucor Steel Kingman has increased the price for its wire rod products
by atotal of $138 per short ton. Nucor Steel Connecticut and Nucor’s Norfolk (Nebraska)
Divisions made lock-step price increases in March, October, November, and December 2013, as
well as January 2014.

Cascade Steel Rolling Mills, the only wire rod producer on the West Coast, and
Evraz Rocky Mountain, located in Pueblo, Colorado, also raised their rod prices during
this period, but AWPA members report that these mills generally announce their price increases

by telephone.

See Exhibit 1.D. (Nucor Price Increases).

-4 -
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I11. DOMESTIC MILLS ARE THE PRIMARY SUPPLIERS OF WIRE ROD TO
U.S. PRODUCERS OF WIRE AND WIRE PRODUCTS

U.S. manufacturers of steel wire and wire products source the vast majority of
their requirements for wire rod — the basic raw material for their operations — from

the domestic rod industry. In 2013, for example, wire producers routinely purchased between
. . . oy 7 .
two-thirds and three-quarters of their total rod needs from American mills. Some wire

companies sourced 85 percent or more of their rod purchases from U.S. producers.8

This is not a new development. Historically, wire producers have satisfied the bulk of
their wire rod needs from domestic sources, with the remainder being sourced from offshore.
The reason for this purchasing pattern is that it is important for wire companies to have

multiple sources for their primary raw material — wire rod — because it constitutes such

a high cost component in the production of most wire or wire products. As the vice president
for purchasing of the West Coast’s largest wire producer explained during the previous
investigation of wire rod from China, Germany, and Turkey:

The {Heico} Wire Group is a strong supporter of the U.S. rod
industry. Our Kent, Washington plant is approximately 200 miles
from Cascade Rolling Mills in McMinnville, Oregon. We are
their largest customer. Our Colorado plant is located on
the grounds of the Rocky Mountain Steel Mills facility in Pueblo.
We are their largest customer.

We buy from Keystone Steel and Wire. We buy from Georgetown
{now owned by ArcelorMittal}. We buy from Connecticut Steel
{now owned by Nucor}. . ..

See Exhibit 2.

Id. Tt is noteworthy that U.S. customers continued to source most of their wire rod
requirements from domestic mills even as those mills steadily increased prices
throughout 2013 and into 2014. See section 11, supra.

See Transcript at 93.
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Although we prefer to buy domestically, we have learned through
experience that it is essential to maintain multiple sources of wire
rod. Disruptions caused by mill closures, production outages, labor
disputes and even trade cases can interrupt the supply of rod and
threaten our business.

As a result, we made a strategic decision, several years ago, that
{Heico} would purchase between 25 and 30 percent of
its requirements from off-shore producers, and the remaining 70 to

75 percent from domestic mills.1

Maintaining multiple sources is particularly important when demand is increasing.

The U.S. rod industry characterized demand for wire rod in the United States as ‘““stable or even

. . . . . 11 . . .
increasing somewhat” during the period of review. Kimberly Korbel, Executive Director of

the AWPA, testified that most of the members of the AWPA anticipate that demand for wire rod

will increase in 2014.12

IV.  RESTRICTIONS ON THE AVAILABILITY OF WIRE ROD WILL UNDERMINE

THE ROD INDUSTRY’S CUSTOMER BASE WHICH IS ALREADY BESIEGED BY

AN ONSLAUGHT OF IMPORTED PRODUCTS, THEREBY ADVERSELY IMPACTING

THE DOMESTIC ROD INDUSTRY

As noted previously, wire rod is essentially used only to make wire which is either
fabricated into downstream wire products like nails or incorporated into finished products like

garden tools. Imports from all sources — and especially from China — have taken ever greater

shares of the U.S. downstream market. Imports of wire and wire products from all sources —

13
and especially from China — have flooded into the United States and taken ever greater shares

' See Exhibit 3.

Transcript at 11 and 38.
Id. at 81.
See Exhibit 4.

11

12

13
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of the domestic market. In some instances, the imported wire products are not even consumed in
the foreign home market where the product is made.
Since basically the only use for wire rod is to make wire, the ability of the American wire

and wire products industry to remain competitive is essential for the long-term health and

. . . 14 . . .
prosperity of the U.S. wire rod industry. If American wire producers are saddled with
raw material costs that are artificially inflated or if global access to wire rod is restricted,

they will find it even more difficult to compete with imports of their products, and they will be
15
forced to curtail their operations. “When less wire is produced here at home, domestic rod

. 16 .
producers will have fewer sales to customers.” The consequences for the U.S. wire rod
industry in these circumstances would be devastating. As staff observed during the conference,

“{i}f the Chinese take all of the downstream market, then the effect on {the U.S. rod producers}
will be the same as if they took all your rod market.”17 In other words, "as goes the domestic

. . , 18
wire industry, so goes the domestic rod industry.”

In addition to imports, the American wire industry must compete with many of

. . . . 19 . . . .
the companies that supply it with wire rod. ~ As representatives of the domestic mills testified

at the conference, they make wire and wire products and compete with their customers in

14
See Transcript at 81.

See id. at 82.
ld.

Id. at 51.

Id. at 113.
Id. at 82.

15

16

17

18

19
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20 . . . -
the same downstream markets. The integrated wire rod and wire producers have a compelling
inherent advantage in this competitive environment because they set the price of the most

important raw material for the independent wire producers with whom they compete in

21 . . . .
the downstream market. In many cases, small and family-owned American wire companies

must compete with large multinational corporations that also control their raw material

2
supply.

V. THE DOMESTIC INDUSTRY REPORTS THAT IT IS PERFORMING WELL
FINANCIALLY AND EXPANDING OPERATIONS
According to publicly available information, the domestic industry which produces wire
rod was profitable during the period of investigation. Virtually all of the domestic producers
were profitable in 2011, and a number of firms in the domestic industry reported positive
operating margins and increasing sales on an annual basis in 2011 and 2012 as well as during

the third quarter 2013. For example, Nucor reported that it had net earnings of almost $600

million in 2012 and almost $400 million during the first three quarters of 2013.23 Similarly,
Gerdau reported consolidated net income of almost 1.5 billion Brazilian reasis or approximately

$630 million in 2012, and the company predicted that steel consumption in the United States

would continue to grow in 2013.24 Indeed, Gerdau’s report for the third quarter 2013 shows

2 Id. at 15 and 64. Keystone is “a fully integrated wire producer,” and both Gerdau and

Nucor manufacture wire and wire products from the wire rod that they produce.
Id. at 82.

Id.

See Exhibit 5.

See Exhibit 6.

21

22

23

24



PUBLIC VERSION

) 25 D . .
strong results for net sales and net income.  Keystone, which is also a major producer of wire
and wire products, likewise reported strong financial results for 2011 and 2012 with net sales of

almost  $550 million and operating profits of almost $34 million in

26
2012.  While ArcelorMittal’s “Long Carbon Americas and Europe” segment experienced

an operating loss in 2012, this appears to be largely and perhaps exclusively the result of the poor

, 27
performance by the European components of this segment.

Further evidence of the domestic industry’s strong financial condition is the recent
opening of a new wire rod mill and increases in domestic capacity. In early 2012,

Nucor announced plans to invest approximately $290 million in projects that would increase

28
wire rod and special bar quality (“SBQ”) capacity by a combined total of one million tons.  As

part of this investment program, Nucor recently started shipping wire rod produced at its plant in

29
Darlington, South Carolina.

25

1d.

See Exhibit 7.
See Exhibit 8.
See Exhibit 5.
See Exhibit 9.

26

27

28

29
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VI.  CONCLUSION
The mission of the AWPA is to assure free and fair access to a global supply of steel wire

rod. Approximately 60 percent of wire rod capacity and production in the world is accounted for

30
by just one country — China.  Therefore, this case represents the possibility that for
the foreseeable future, the U.S. wire industry will be shut out of the largest market in the world

for its primary raw material — steel wire rod. Thus, the AWPA respectfully urges

.. . .. T .. .. 31
the Commission to make a negative preliminary determination in this investigation.

Respectfully submitted,

/s/ William M. R. Barrett

FREDERICK P. WAITE

KIMBERLY R. YOUNG

WILLIAM M. R. BARRETT

VORYS, SATER, SEYMOUR AND PEASE LLP
1909 K Street, NW, Ninth Floor
Washington, DC 20006-1152

1-(202) 467-8852 / 8881 / 8846

Counsel for AMERICAN WIRE PRODUCERS
ASSOCIATION

February 27, 2014

30
Transcript at 122.

! See Exhibits 10 and 11 for the data requested by Commission staff at pages 110 and

115—116 of the Transcript, respectively.

-10 -
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DOMESTIC ROD PRICE INCREASES

BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
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U.S. PRICE INCREASE ANNOUNCEMENTS FOR STEEL WIRE ROD

FEBRUARY 2014

MARCH

JuLy OCTOBER

NOVEMBER

DECEMBER

JANUARY

U.S. RoD MILLS 2013 2013 2013 2013 2013 2014 Torais
ARCELORMITTAL $40 — — $30 $30 $25 $125
GERDAU $35 — — $30 $30 $25 $120
KEYSTONE STEEL & WIRE $35 $15 — $30 $30 $23 $133
NUCOR — ARIZONA $40 — $20 $30 $25 $23 $138

— CONNECTICUT $40 — $20 $30 $25 $23 $138
— NEBRASKA — — $20 $30 $25 $23 $9o8
~ SOUTH CAROLINA —_ - — - $25 $23 $48

SOURCE: SEE ATTACHED PRICE INCREASE ANNOUNCEMENTS.

PREPARED BY FREDERICK P. WAITE AND KIMBERLY R. YOUNG
OF VORYS, SATER, SEYMOUR AND PEASE LLP (WASHINGTON, DC)
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EXHIBIT 1: DOMESTIC ROD PRICE INCREASES

A. ARCELORMITTAL’S PRICE INCREASES

BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
OF CARBON AND CERTAIN ALLOY STEEL WIRE ROD FROM CHINA
INV.NoOS. 701-TA-512 AND 731-TA-1248 (PRELIMINARY)

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

FEBRUARY 27,2014
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A

ArcelorMitial

Dan Fuller
Director-Wire Rod Sales
Long Carbon North America

March 14, 2013

To: Qur Valued Customers

Subject: Wire Rad Price Increase

Effective with shipments Aprif 01, 2013 we will increase all wire red pricing in the
US & Canadian Market by $40 per ton ($2.00/cwt).

Your ArcelorMittal Long Carbon North America representativa will be contacting
you shortly to glscuss this In detail.

We value your business and appreclate your continued support.,

Sincerely,

Dan Fuller

Dan Fuller

ANt
oy Tartion Horth Amarica
13, Gearboln Struet-13™ Flacs

Chicuge, 1 BU662 wivsereeivnitiaistesd com
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ArcelorMittal

Dan Fuller
Director-Wire Rod Sales
Long Carbon North America

November 8, 2013

To: Our Valued Customers

Subject: Wire Rod Price Increase

Effective with shipments December 01, 2013 we will increase all wire rod pricing in
the US & Canadian Market by $30 per ton ($1.50/cwt).

Your ArcelorMittal Long Carbon North America representative will be contacting
you shortly to discuss this in detail.

We value your business and appreciate your continued support.

Sincerely,

Dan Fuller

Dan Fuller

ArcelorMittal

Long Carbon North America

1 S. Dearborn Street-13" Ficor
Ch:cago, IL 60603 www.arcelormittai.com

T 312 899-3153
¥ 312-899-3788
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ArcelorMittal

Dan Fuller
Director-Wire Rod Sales
Long Carbon North America

December 11, 2013

To: Our Valued Customers

Subject: Wire Rod Price Increase

Effective with shipments January 01, 2014 we will increase all wire rod pricing in
the US & Canadian Market by $30 per ton ($1.50/cwt).

Your ArcelorMittal Long Carbon North America representative will be contacting
you shortly to discuss this in detail.

We value your business and appreciate your continued support.

Sincerely,
Das: Fuller

Dan Fuller

Arceiorm tea,

Lon: Carbon North Ame- ca

5. Dearborn 5t eet-* 3" Foo
{hicago, .. 60603 WwWW, arce omatia stee com

T 312 8993153
F 312:499-37 8

Lt td
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ArcelorMittal

Dan Fuller
Director-Wire Rod Sales
Long Carbon North America

January 17, 2014

To: Our Valued Customers

Subject: Wire Rod Price Increase

Effective with shipments February 01, 2014 we will increase all wire rod pricing in
the US & Canadian Market by $25 per ton ($1.25/cwt).

Your ArcelorMittal Long Carbon North America representative will be contacting
you shortly to discuss this in detail.

We value your business and appreciate your continued support.

Sincerely,

Dan Fuller

Dan Fuller

ArcetorMittat

Long Carbon North America

1 S. Dearborn Street-13'" Fioor
Chicago, IL 60603 www, arcelormitralsteel.com

T 312 899-3153
F 312-899-3788
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EXHIBIT 1: DOMESTIC ROD PRICE INCREASES

B. GERDAU’S PRICE INCREASES

BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
OF CARBON AND CERTAIN ALLOY STEEL WIRE ROD FROM CHINA
INV.NoOS. 701-TA-512 AND 731-TA-1248 (PRELIMINARY)

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

FEBRUARY 27,2014



03/13/2013 Wed 13:53 Name: Jennifer Warren  Ph: 866-719-7014 ID: #2908784 Page 1o0f 1

GERDAY

March 13, 2013

Dear Valued Customer:

Gerdau Long Steel North America will be raising the prices of all Wire Rod
products from its Beaumont, Texas and Jacksonville, Florida steel mills.

This increase will be effective with shipments on April 1, 2013 and will be in the
amount of $35/net ton {51.75/cwt) for all grades and qualities, except CHQ and
Welding grades, which will be $43/net ton (2.15/cwt).

If you have any questions, please contact your Gerdau Long Steel North America
Sales Representative or myself at 952-855-4127.

We appreciate your continued support and look forward to satisfying your
future steel requirements.

Respectfully,

Edward P. Goettl

Manager Wire Rod Sales

4221 W. Boy Scout Rouievard — Tampa, FL — 338087 — Phone: 1-300-837-8144 — www gerdau comiongsteel



11/01/2013 Fri 16:27

Name: Jennifer Warren  Ph: 866-719-7014

GERDAY

November 1, 2013

Dear Valued Customer:

Effective with new orders placed November 4, 2013, Gerdau Long Steel North
America is increasing the price of all Wire Rod Products by 1.50/cwt (S30 per
net ton). All confirmed orders as of close of business on Friday November 1,
2013 will be price protected if shipped by November 30, 2013.

If you have any questions, please contact your Gerdau Long Steel North America
Sales Representative or myself at 952-855-4127.

We appreciate your continued support and look forward to satisfying your
future steel requirements.

Respectfully,

Edward P. Goettl

Manager Wire Rod Sales

4221 W. Boy Scout Boulevard -- Tampa, FL - 33607 - Phone: 1-800-637-8144 - www.gerdau.com/longsteel

ID: #3023180 Page 10f1



12/11/2013 Wed 09:54

Name: Jenniler Warren  Ph; B66-719-7014

GERDAL

December 11, 2013

Dear Valued Customer:

Effective with new orders placed December 11, 2013, Gerdau Long Steel North
America is increasing the price of all Wire Rod Products by 1.50/cwt (530 per
net ton). All confirmed orders as of close of business on Tuesday, December 10,
2013 will be price protected if shipped by December 31, 2013.

If you have any questions, please contact your Gerdau Long Steel North America
Sales Representative or myself at 952-855-4127.

We appreciate your continued support and look forward to satisfying your
future steel requirements.

Respectfully,

Edward P. Goettl

Manager Wire Rod Sales

o oy

4224 W, Py Soout Boievard ~ Tamps, FL ~ 353587 - Phong. 1-300-637-8144 — www gerdau.comfongstesd

ID: #3037926 Page 1ol 1



01/17/2014 Fri 11:12

Name: Jennifer Warren  Ph: 866-719-7014

January 17, 2014

Dear Valued Customer:

Effective with shipments February 1, 2014, Gerdau Long Steel North America is
increasing the price of all Wire Rod Products by 1.25/cwt ($25 per net ton).

If you have any questions, please contact your Gerdau Long Steel North America
Sales Representative or myself at 952-855-4127.

We appreciate your continued support and look forward to satisfying your
future steel requirements.

Respectfully,

Edward P. Goettl

Manager Wire Rod Sales

ey

4724 W, Boy Snout Poulevsrd — Tamps, P~ 33537 ~ Phopa, 1-300-837-8144 — www gerdag comiongsies)

ID: #3055515 Page 1of 1
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C. KEYSTONE’S PRICE INCREASES

BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
OF CARBON AND CERTAIN ALLOY STEEL WIRE ROD FROM CHINA
INV.NoOS. 701-TA-512 AND 731-TA-1248 (PRELIMINARY)

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

FEBRUARY 27,2014



Keystone | vz¢ | Steel & Wire

7000 S.W. Adams Street
Peoria, IL 61641
309-697-7603

Todd S.Mowbray
Sales Manager, Wire Rods

March 14, 2013
To Our Valued Customers:

Effective with shipments as of April 1, 2013, Keystone Steel & Wire will increase all wire rod
prices by $1.75 per cwt. ($35 per ton).

We thank you for your continued support and look forward to supplying your wire rod
requirements in the future. Should you have any questions please contact your sales
representative or our office.

Sincerely,

Todd S. Mowbray




Keystone | vz¢ | Steel & Wire

7000 S.W. Adams Street
Peoria, IL 61641
309-697-7603

Todd S.Mowbray
Sales Manager, Wire Rods

July 15, 2013
To Our Valued Customers:

Effective with shipments as of August 1, 2013, Keystone Steel & Wire will increase all wire rod
prices by $.75 per cwt. ($15 per ton).

We thank you for your continued support and look forward to supplying your wire rod

requirements in the future. Should you have any questions please contact your sales
representative or our office.

Sincerely,

/ ///// /% *‘k*’7

C

Todd S. Mowbray




Keystone | vqg | Steel & Wire

7000 S.W. Adams Street
Peoria, IL 61641
309-697-7603

Todd S.Mowbray
Sales Manager, Wire Rods

November 7, 2013
To Our Valued Customers:

Effective with shipments as of December 2, 2013, Keystone Steel & Wire will increase all wire
rod prices by $1.50 per cwt. ($30 per ton).

We thank you for your continued support and look forward to supplying your wire rod
requirements in the future. Should you have any questions please contact your sales
representative or our office.

Sincerely,

Todd S. Mowbray



Keystone | vzq | Steel & Wire

7000 S.W. Adams Street
Peoria, IL 61641
309-697-7603

Todd S.Mowbray
Sales Manager, Wire Rods

December 10, 2013
To Our Valued Customers:

Effective with shipments as of December 30, 2013, Keystone Steel & Wire will increase all wire
rod prices by $1.50 per cwt. ($30 per ton).

We thank you for your continued support and look forward to supplying your wire rod
requirements in the future. Should you have any questions please contact your sales
representative or our office.

Sincerely,

//j/ i /%

Todd S. Mowbray



Keystone | vzq | Steel & Wire

7000 S.W. Adams Street
Peoria, IL 61641
309-697-7603

Todd S.Mowbray
Sales Manager, Wire Rods

January 16, 2014
To Our Valued Customers:

Effective with shipments as of February 1, 2014, Keystone Steel & Wire will increase all wire
rod prices by $1.15 per cwt. ($23 per ton).

We thank you for your continued support and look forward to supplying your wire rod
requirements in the future. Should you have any questions please contact your sales
representative or our office.

Sincerely,

Todd S. Mowbray
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D. NUCOR’S PRICE INCREASES

BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
OF CARBON AND CERTAIN ALLOY STEEL WIRE ROD FROM CHINA
INV.NoOS. 701-TA-512 AND 731-TA-1248 (PRELIMINARY)

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

FEBRUARY 27,2014



NI OR

NUCOR STEEL KINGMAN, LLC

March 11, 2013

Dear Valued Customers:

Effective with shipments on April 1, 2013 Nuc o - Kingman is increasing
our transaction price on Wire Rod Products by $40.00/ton ($2.00/cwt).

If any questions should arise, please contact your mucor - Kingman
sales representative at 1-800-778-0022 or Kingman.Sales@nucor.com.

As always, we thank you for your business and look forward to supplying
your future requirements.

Sincerely,

(M%ZZ@
Don Barney

Sales Manager

3000 WEST OLD HWY 66, KINGMAN, ARIZONA 86413 PHONE 800 778 QD22 FAX 828 718 7086 WWW . NUCCR.COM




NWCOR

NUCOR STEEL KINGMAN, LLC

October 21, 2013

Dear Vaiued Customer:

Effective immediately with new orders, we are increasing our transaction price on Wire Rod Products by
$1.00cwt. or $20.00 per ton.

All confirmed orders, as of the close of business on October 21, 2013 will be price protected if shipped no later
than Friday November 15, 2013.

As always we will continue to monitor the marketplace and respond accordingly in order to assure you of
receiving a competitively priced product.

if you have any questions please contact your District Sales Manager or the mill direct at 1-800-778-0022.

Nucor Steel — Kingman thanks you for your business and appreciates your continued support and cooperation.

Sincerely,

Don Barney
Sales Manager

3000 WEST OLD HWY 66, KINGMAN, ARIZONA 86413 PHONE 800 778 0022 FAX 828 718 7096 WWW.NUCOR.COM




NLICOR

NUCOR STEEL KINGMAN, LLC

November 11, 2013
Dear Valued Customer:

Effective with shipments December 1, 2013, Nucor Kingman will increase the transaction price on all Wire Rod
Products by $1.50cwt or $30/ton.

This announcement will serve as a Revision to our earlier Wire Rod increase dated October 21, 2013.

As always we will continue to monitor the marketplace and respond accordingly in order to assure you of
receiving a competitively priced product.

{f you have any questions please contact your District Sales Manager or the mill direct at 1-800-778-0022.

Nucor Steel — Kingman thanks you for your business and appreciates your continued support and cooperation.

Sincerely,

.

Ty
e ?’iﬂf" o
t: - . f.' s

Don Barney
Sales Manager

3000 WEST OLD HWY 66, KINGMAN, ARIZONA 86413 PHONE 800 778 0022 FAX 928 718 7098 WWW.NUCOR.COM



NUWCOQOR

NUCOR STEEL KINGMAN, LLC

December 12, 2013
Dear Valued Customer;

Effective with shipments January 1, 2014, Nucor Kingman will increase the transaction price on all Wire Rod
Products by $1.25cwt or $25/ton,

As always we will continue to monitor the marketplace and respond accordingly in order to assure you of
receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct at 1-800-778-0022.

Nucor Steel —- Kingman thanks you for your business and appreciates your continued support and cooperation.

Sincerely,

e,

o

Don Barney
Sales Manager

3000 WEST OLD HWY 86, KINGMAN, ARIZONA 86413 PHONE 800 778 0022 FAX 928 718 7096 WWW. NUCOR.COM




NUCOR STEEL KINGMAN, LLC

January 15, 2014

Dear Valued Customer:

Effective with shipments February 1, 2014, Nucor - Kingman will increase the transaction price on all Wire Rod

Products by $1.15cwt or $23/ton.

As always we will continue to monitor the marketplace and respond accordingly in order to assure you of

receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct at 1-800-778-0022..

Nucor Steel — Kingman thanks you for your business and appreciates your continued support and cooperation.

Sincerely,

Don Barney
Sales Manager

3000 WEST OLD HWY 66, KINGMAN, ARIZONA 86413

PHONE 800 778 0022

FAX 928 718 7096

WWW.NUCOR.COM




BAR MILL GROUP
NUCOR STEEL CONNECTICUT, INC.

March 11, 2013

Dear Valued Customers:

Effective with shipments on April 1, 2013 M= - Connecticut
is increasing our transaction price on Wire Rod Products by
$40.00/ton ($2.00/cwt).

If any questions should arise, please contact your ML= cIs -
Connecticut sales representative at 1-800-221-0323.

As always, we thank you for your business and look forward to
supplying your future requirements.

Sincerely,
QA
David Perez

Sales Manager
Nucor Steel CT



N

BAR MILL GROUP
NUCOR STEEL CONNECTICUT, INC.

QOctober 21, 2013

Dear Valued Customer:

Effective immediately with new orders, we are increasing our transaction price on Wire
Rod Products by $1.00cwt. or $20.00 per ton.

All confirmed orders, as of the close of business on October 21, 2013 will be price
protected if shipped no later than Friday November 15, 2013.

As always we will continue to monitor the marketplace and respond accordingly in order
to assure you of receiving a competitively priced product.

if you have any questions please contact your District Sales Manager or the mill direct
at 1-800-221-0323.

Nucor Steel — CT thanks you for your business and appreciates your continued support
and cooperation.

Sincerely,

David Perez
Sales Manager

Nucor Steel CT



1=

BAR MILL GROUP
NUCOR STEEL CONNECTICUT, INC.

November 11, 2013

Dear Valued Customer:

Effective with shipments December 1, 2013, Nucor CT will increase the transaction
price on all Wire Rod Products by $1.50cwt or $30/on.

This announcement will serve as a Revision to our earfier Wire Rod increase dated
October 21, 2013.

As always we will continue to monitor the marketplace and respond accordingly in order
to assure you of receiving a competitively priced product.

if you have any questions please contact your District Sales Manager or the mill direct
at 1-800-221-0323.

Nucor Steel — CT thanks you for your business and appreciates your continued support

and cooperation.

Sincerely,

David Perez
Sales Manager
Nucor Steel CT




ML
BAR MILL GROUP
NUCOR STEEL CONNECTICUT, INC.

December 12, 2013

Dear Valued Customer:

Effective with shipments January 1, 2014, Nucor CT will increase the transaction price
on ail Wire Rod Products by $1.25cwt or $25/ton.

As always we wili continue to monitor the marketplace and respond accordingly in order
to assure you of receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct
at 1-800-221-0323.

Nucor Steel — CT thanks you for your business and appreciates your continued support
and cooperation,

Sincerely,

David Perez
Sales Manager
Nucor Steel CT
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BAR MILL GROUP
NUCOR STEEL CONNECTICUT, INC.

January 15, 2014

Dear Valued Customer:

Effective with shipments February 1, 2014, Nucor Steel-Connecticut will
increase the transaction price on all Wire Rod Products by $1.15cwt or
$23/ton.

As always we will continue to monitor the marketplace and respond
accordingly in order to assure you of receiving a competitively priced
product.

If you have any questions please contact your District Sales Manager or
the mill direct at 1-800-221-0323.

Nucor Steel-Connecticut thanks you for your business and appreciates
your continued support.

Sincerely,

David Perez
Sales Manager
Nucor Steel-Ct




NUCQOR

BAR MILL GROUP
NORFOLK DIVISION

October 21, 2013

Dear Valued Customer:

Effective immediately with new orders, we are increasing our transaction price on Wire Rod Products
by $1.00/cwt or $20.00/ ton.

All confirmed orders, as of the close of business on October 21, 2013 will be price protected if
shipped no later than Friday November 15, 2013.

As always we will continue to monitor the marketplace and respond accordingly in order to assure
you of receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct at
1-800-228-8173.

Nucor Steel — NE thanks you for your business and appreciates your continued support and

cooperation.

Sincerely,

/s

Nucor Steel — NE Sales Manager

PO BOX 309 NORFOLK. NEBRASKA 68702 PHONE 402 644 0200 FAX 402 844 0329 www.nucorbar.com



NUCOR

BAR MILL GROUP
NORFOLK DIVISION

November 11, 2013

Dear Valued Customer:

Effective with shipments December 1, 2013, Nucor CT will increase the transaction
price on all Wire Rod Products by $1.50cwt or $30/ton.

This announcement will serve as a Revision to our earlier Wire Rod increase dated
October 21, 2013.

As always we will continue to monitor the marketplace and respond accordingly in
order to assure you of receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct
at 1-800-228-8173.

Nucor Steel — NE thanks you for your business and appreciates your continued support
and cooperation.

Gt

Rob Coiton
Nucor Steel — Nebraska Sales Manager

PO BOX 309 NORFOLK. NEBRASKA 68702 PHONE 402 644 0200 FAX 402 644 0329 www.nucorbar.com



BAR MILL GROUP
NCRFOLK DIVISION

December 12, 2013

Dear Valued Customer:

Effective with shipments January 1, 2014, Nucor - NE will increase the transaction
price on all Wire Rod Products by $1.25cwt or $25/ton.

As always we will continue to monitor the marketplace and respond accordingly in
order to assure you of receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct
at 1-800-228-8173.

Nucor Steel — NE thanks you for your business and appreciates your continued
support and cooperation.

Sincerely,

Gk

Rob Colton
Sales Manager
Nucor Steel - NE

PO BOX 308 NCRFOLK, NEERASKA €87C2 PHONKNE 402 €644 0200 FAX 402 644 06329 www. nucorbar.com



NUCOR

BAR MILL GROUP
NORFOLK DIViSION

January 15, 2014

Dear Valued Customer:

Effective with shipments February 1, 2014, Nucor - NE will increase the transaction
price on all Wire Rod Products by $1.15cwt or $23/ton.

As always we will continue to monitor the marketplace and respond accordingly in
order to assure you of receiving a competitively priced product.

If you have any questions please contact your District Sales Manager or the mill direct
at 1-800-228-8173.

Nucor Steel — NE thanks you for your business and appreciates your continued support
and cooperation.

/e

Rob Colton
Nucor Steel — Nebraska Sales Manager

PO BOX 388 KORFOLK, NEERASKA €872 FHONE 402 644 0200 FAX 402 644 0329 www.nucorbar.com



NULCOR

BAR MILL GROUP

December 12, 2013

Dear Valued Customer:;

Effective with shipments January 1, 2014, Nucor — South Carclina will increase the
transaction price on all Wire Rod Products by $1.25/cwt or $25/tan.

As always, we will continue to monitor the marketplace and respond accordingly in
order to assure you of receiving a competitively priced product.

If you have any questions, please contact your District Sales Manager or the mill direct
at 1-800-999-7461.

Nucor Steel — South Carolina thanks you for your business and appreciates your
continued support and cooperation.

Sincerely,

?QM;& (. LA r—

Ronnie L. Johnson
Sales & Shipping Manager
Nucor — South Carolina

.\x




NUCOR

BAR MILL GROUP

January 15, 2014

Dear Valued Customer:

Effective with shipments February 1, 2014, Nucor - SC will increase the transaction
price on all Wire Rod Products by $1.15/cwt or $23/ton.

As always, we will continue to monitor the marketplace and respond accordingly in
order to assure you of receiving a competitively priced product.

If you have any questions, please contact your District Sales Manager or the mill direct
at 1-800-999-7461.

Nucor Steel — SC thanks you for your business and appreciates your continued support
and cooperation.

Sincerely,

R . oo

Ronnie L. Johnson
Sales & Shipping Manager
Nucor — South Carolina

SO0 ETEVL BHLL ROAD DARLINGTON BOUTH DARGLINA 28540 PHONE 843.380-0841 FAX 843-385-8741 www nuoorbar oom
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PuBLIC VERSION

PUBLIC VERSION

FEBRUARY 2014

SOURCES OF WIRE ROD PURCHASED BY U.S. WIRE PRODUCERS

CALENDAR YEAR 2013
PURCHASES FROM PURCHASES
U.S. WIRE PRODUCER DOMESTIC ROD FROM
MILLS IMPORTS

2. [ ]
3. [ ]
4. | ]
5[ ]
6. [ ]
7. 1 ]
8. [ ]
9. [ ]
10. [ ]
1. | ]
12. [ ]
13. [ ]
14. [ ]
15. [ ]
16. [ ]
17. [ ]
18. [ ]

Source: Information provided by members of the American Wire Producers Association.

PREPARED BY FREDERICK P. WAITE AND KIMBERLY R. YOUNG
VORYS, SATER, SEYMOUR AND PEASE LLP (WASHINGTON, DC)
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BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
OF CARBON AND CERTAIN ALLOY STEEL WIRE ROD FROM CHINA
INV.NoOS. 701-TA-512 AND 731-TA-1248 (PRELIMINARY)

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

FEBRUARY 27,2014



UNITED STATES
INTERNATIONAL TRADE COMMISSION

In the Matter of: ) {PRIVATE }

) Investigation Nos.:
CARBON AND CERTAIN ALLOY ) 731-TA-1099-1101
STEEL WIRE ROD FROM CHINA, ) (Preliminary)

GERMANY, AND TURKEY )

Pages: 1 through 249
Place: Washington, D.C.

Date: December 1, 2005

HERITAGE REPORTING CORPORATION
Official Reporters
1220 L Street, N.W., Suite 600
Washington, D.C. 20005
(202) 628-4888
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have identified the inability of the domestic industry
to meet demand for wire rod.

This afternoon, you will hear about the
unusual circumstances that affected the U.S. rod
market in 2004 and 2005. After a record steel market
in 2004, this year began with unusually high rod
inventories at U.S. mills and wire inventories at the
factories of our customers. As these inventories
declined, demand has returned to normal levels, and
U.S. rod mills are again raising prices.

Today, you will hear from four members of
the AWPA, who together purchase nearly two million
tons of wire rod annually. At the appropriate time,
we'll be pleased to answer your guestions. Our first
witness i1s the Agsociation president, Bob Moffitt.

MR. MOFFITT: Good afternocon, my name is Bob
Moffitt. I am appearing here today both in my
capacity as President of the American Wire Producers
Assoclation, and as Vice President of Purchasing for
Davig Wire, Davis Wire Pueblo, and National Standard;
collectively, the HICO Wire Group.

The Wire Group is the largest consumer of
wire rod in Western North America and one of the
largest in the U.S., operating five plants in
California, Washington, Colorado, Oklahoma, and

Heritage Reporting Corporation
(202) 628-4888
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Michigan. These plants convert nearly 500,000 tons of
wire rod into wire and wire products annually.

The Wire Group manufactures wire for
agriculture and merchant products, industrial and
specialty products, building and reinforcing products,
and the automotive industry. We purchase low carbon,
high carbon bead, and welded rod for these
applications.

The Wire Group is a strong supporter of the
U.S. rod industry. Our Kent, Washington plant is
approximately 200 miles from Cascade Rolling Mills in
McMinville, Oregon. We are their largest customer.
Our Colorado plant is located on the grounds of the
Rocky Mountain steel mills facility in Pueblo. We are
their largest customer.

We buy from Keystone Steel and Wire. We buy
from Georgetown. We buy from Connecticut Steel. We
were buying from Ameristeel's facility in Belmont,
Texas, up until their lock-out there. We would like
to buy from the Perth and Boyd, New Jersey plants.

Although we prefer to buy domestically, we
have learned through experience that it is essential
to maintain multiple sources of wire rod. Disruptions
caused by mill closures, production outages, labor
disputes and even trade cases can interrupt the supply

Heritage Reporting Corporation
(202) 628-4888
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126
of rod and threaten our business.

As a result, we made a strategic business
decision, several years ago, that Davis Wire would
purchase between 25 and 30 percent of its requirements
from off-shore producers, and the remaining 70 to 75
percent from domestic mills.

Our strategy of multiple sourcing was
adopted to guarantee access to sufficient quantities
of wire rod in order to avoid disruptions in our
supply and ensure wire and wire products for our
customers. In 2004, our strategy was validated when a
rod shortage hit the U.S. market.

As the person responsible for all of the
wire groups' rod purchases, I can tell you that during
most of 2004, price was not an issue. It was all
about availability.

For example, by contrast, Rocky Mountain
supplies all of the rod consumed by our wire plant
consumer in Pueblo, Colorado. But during 2004, we
were told by Rocky Mountain that they could not supply
any additional to Pueblo, because the wire group was
already receiving 40 percent of the mill's production.

Rocky Mountain suggested that we buy imports
to meet the shortfall. So in 2004, we bought imported
rod for Pueblo, a plant which previously had used 100
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U.S. IMPORTS OF STEEL WIRE AND WIRE PRODUCTS

CALENDAR YEARS 201 1—-2013

(ALL QUANTITY FIGURES ARE IN SHORT TONS.)

CALENDAR YEARS
N ToDuST 2011 2012 2013

1 DRAWN WIRE — CARBON 484,926 500,134 540,657
2 DRAWN WIRE — ALLOY 104,480 135,473 123,784
3 WIRE ROPE 154,245 153,891 146,136
4 WIRE STRAND 232,318 268,565 289,206
5 WIRE SPRINGS 363,389 392,413 380,743
6 WOVEN WIRE FABRIC 317,933 327,042 327,398
7 WIRE GRILL, NETTING, ETC. 171,876 191,600 178,889
8 NAILS AND STAPLES 557,488 597,063 617,677
9 INDUSTRIAL FASTENERS 1,106,055 1,166,393 1,190,834
10 CHAINS AND PARTS 156,252 161,692 139,709
TOTALS 3,648,962 3,894,266 3,935,033

Source:  U.S. Department of Commerce and U.S. International Trade Commission, Trade DataWeb;

AIS Import Report 3 (2011—2013).
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FINANCIAL HIGHLIGHTS

n FINANCIAL HIGHLIGHTS

~

(dollar and share amounts in thousands, except per share data)

2012 2011 %CHARG?
Net sales $19,429,273 $20,023,564 -3%
Earnings:
Earnings before income taxes and noncontrolling interests 852,940 1,251,812 -32%
Provision for income taxes 259,814 390,828 -34%
Net earnings 593,126 860,984 -31%
Earnings attributable to noncontrolling interests 88,607 82,796 7%
Net earnings attributable to Nucor stockholders 504,619 778,188 -35%
Per share:
Basic 1.58 2.45 -36%
Diluted 1.58 2.45 -36%
Dividends declared per share 1.4625 1.4525 1%
2.6% 3.9%
6.7% 10.7%
1,019,334 450,627 126%
534,010 522,571 2%
760,833 3,959 not meaningful
906 974 7%
Working capital $ 3,631,796 $ 4,312,022 -16%
Property, plant and equipment, net 4,283,056 3,755,604 14%
Long-term debt (including current maturities) 3,630,200 4,280,200 -15%
Total Nucor stockholders’ equity 7,641,571 7,474,885 2%
Per share 24.06 23.60 2%
Shares outstanding 317,663 316,749 —
Employees 20,800 7%
S0 -LO0K b Certain statements made in this annual report are forward-looking statements that involve risks and uncertainties.

The words “believe,” “expect,” “project,” “will,” “should” and similar expressions are intended to identify those forward-looking statements. These forward-
looking statements reflect the Company’s best judgment based on current information, and although we base these statements on circumstances that
we believe to be reasonable when made, there can be no assurance that future events will not affect the accuracy of such forward-looking information.
As such, the forward-looking statements are not guarantees of future performance, and actual results may vary materially from the projected results and
expectations discussed in this report. Factors that might cause the Company's actual results to differ materially from those anticipated in forward-looking
statements include, but are not limited to: (1) the sensitivity of the results of our operations to prevailing steel prices and changes in the supply and cost
of raw materials, including pig iron, iron ore and scrap steel; (2) availability and cost of electricity and natural gas; (3) market demand for steel products,
which, in the case of many of our products, is driven by the level of nonresidential construction activity in the U.S.; (4) competitive pressure on sales and
pricing, including pressure from imports and substitute materials; (5) impairment in the recorded value of goodwill, equity investments, inventory, fixed
assets or other long-lived assets; (6} uncertainties surrounding the global economy, including the severe economic downturn in construction markets

and excess world capacity for steel production; (7) fluctuations in currency conversion rates; (8) U.S. and foreign trade policies affecting steel imports or
exports; (9) significant changes in laws or government regulations affecting environmental compliance, including legislation and regulations that result in
greater regulation of greenhouse gas emissions, which could increase our energy costs and our capital expenditures and operating costs; (10) the cyclical
nature of the steel industry; (11) capital investments and their impact on our performance; and (12) our safety performance.



BAR MiLLS

Nucor has 13 bar mills located across the United States that produce concrete reinforcing bars, hot-rolled bars, rods, light shapes,
structural angles, channels and highway products in carbon and alloy steels. These products have a wide usage serving primarily
the agricultural, automotive, construction, energy, furniture, machinery, metal building, railroad, recreational equipment, shipbuilding,
heavy truck and trailer market segments. The total capacity of the bar mills is approximately 9,110,000 tons per year.

During 2012, Nucor began work on a $290 million strategic investment to expand our SBQ and wire rod production capabilities
by approximately one million tons. The investments are being made over the next few years at our Nebraska, South Carolina and
Tennessee bar mills. These investments include state-of-the-art quality inspection equipment upgrades to allow Nucor to supply
the most demanding engineered bar application markets. With our 13 bar mills strategically located across the United States, we
will continue to be able to provide the full range of merchant, structural and rebar products to all of our regional customers.

SHEET MILLS

Nucor’s four strategically located sheet mills utilize thin slab casters to produce flat-rolled steel for the automotive, appliance,
construction, pipe and tube, and many other industries. All four of our sheet mills are equipped with cold rolling mills and
galvanizing lines for the further processing of hot-rolled sheet.

Through strategic investments and continuous process improvement efforts, we continue to greatly expand our sheet product
capabilities and offerings. During 2012, Nucor installed and commissioned a vacuum tank degasser at Hickman, Arkansas. The degasser
atlows the Arkansas mill to participate in higher value-added oil country tubular goods product markets and it strategically positions
Nucor to take advantage of the growing markets in the southwest United States and Mexico. Utilizing our Decatur galvanizing line
that was constructed in 2009, Nucor continues to improve our ability to supply to the most demanding market applications. During
2012, we also began executing on a significant strategic investment at the Berkeley, South Carolina sheet mill that is expected to
be completed early in 2014. This investment will provide Berkeley the capability to roli light gauge products with a finished width
of 72 inches.

Nucor also operates two Castrip® sheet production facilities. In May 2002, Nucor began operations at our first Castrip facility
in Crawfordsvilie, Indiana. In 2009, Nucor commissioned our second Castrip production facility in Blytheville, Arkansas. These
facilities use the breakthrough technology of strip casting, which involves the direct casting of molten steel into final shape and
thickness without further hot or cold rolling. Significant progress continues to be made in all aspects of this technology.

Nucor’s sheet mills have a flat-rolled product annual capacity of approximately 11,300,000 tons.

STRUCTURAL MILLS

Nucor operates two structural mills that produce wide-flange steel beams, pilings and heavy structural steel products for
fabricators, construction companies, manufacturers and steel service centers. Nucor owns a 51% interest in the Nucor-Yamato
Stee! Company (Nucor-Yamato) located in Blytheville, Arkansas. Nucor also owns a steel beam mill in Berkeley, South Carolina.
Both mills use a special continuous casting method that produces a beam blank closer in shape to that of the finished beam than
traditional methods.

In June 2012, Nucor acquired the entire equity interest in Skyline Steel, LLC (Skyline) and its subsidiaries for a cash purchase
price of approximately $675.4 million. With headquarters in Parsippany, New Jersey, Skyline is primarily a steel foundation
distributor serving the United States, Canada, Mexico and the Caribbean. Skyline distributes products to service the marine
construction, bridge and highway construction, heavy civil construction, storm protection, underground commercial parking
and environmental containment projects in the infrastructure and construction industries. Skyline also processes and fabricates
spiralweld pipe piling, rolled and welded pipe piling, cold-formed sheet piling and threaded bar.

During 2012, Nucor-Yamato announced a $115 million strategic investment to expand the plant’s hot-rolled sheet piling production
capabilities. Expected to be completed in 2014, this project will add several new sheet piling sections, increasing the single sheet
widths by 22% and providing a lighter stronger sheet covering more area at a lower installed cost. This project further builds on the
synergies to be realized from our recent Skyline acquisition.

The current annual production capacity of our two structural steel mills is approximately 3,700,000 tons.



(WTOQ) to limit unfairly traded imports remains uncertain, although it is critical to our ability to remain competitive. We have
been encouraged by recent actions the United States government has taken before the WTO to challenge some of China’s trade
practices as violating world trade rules, and we continue to believe that assertive enforcement of world trade rules must be one
of the highest priorities of the United States government.

A major uncertainty we continue to face in our business is the price of our principal raw material, ferrous scrap, which is volatile
and often increases rapidly in response to changes in domestic demand, unanticipated events that decrease the flow of scrap
into scrap yards and increased foreign demand for scrap. Increasing our prices for the products we sell quickly enough to offset
ncreases in the prices we pay for ferrous scrap is challenging but critical to maintaining our profitability. We attempt to manage
this risk via a raw material surcharge mechanism, which our customers understand is a necessary response by us to the market
forces of supply and demand for our raw materials. The surcharge mechanism functions to offset changes in prices of our raw
materials and is based upon widely available market indices for prices of scrap and other raw materials. We monitor changes in
those indices closely and make adjustments as needed, generally on a monthly basis, to our surcharges and sometimes directly
to the selling prices for our products. The surcharges are determined from a base scrap price and can differ by product. To help
mitigate the scrap price risk, we also aim to manage scrap inventory levels at the steel mills to match the anticipated demand
over the next several weeks for various steel products. Certain scrap substitutes, including pig iron, have longer lead times for
delivery than scrap. Our raw material surcharge mechanism works best when demand for the affected products ranges from
stable to strong. Then, we are generally able to pass through relatively quickly the increased costs of ferrous scrap and scrap
substitutes and protect our gross margins from significant erosion. The surcharge mechanism can be less effective when the
demand for our products is weak.

Although the majority of our steel sales are to spot market customers who place their orders each month based on their business
needs and our pricing competitiveness compared to both domestic and global producers and trading companies, we also sell
contract tons, primarily in our sheet operations. Slightly more than 55% of our sheet sales were to contract customers in 2012
(50% and 40% in 2011 and 2010, respectively), with the balance in the spot market at the prevailing prices at the time of sale.
Steel contract sales outside of our sheet operations are not significant. The amount of tons sold to contract customers depends
on the overall market conditions at the time, how the end-use customers see the market moving forward and the strategy that
Nucor management believes is appropriate to the upcoming period. Nucor management considerations include maintaining

an appropriate balance of spot and contract tons based on market projections and appropriately supporting our diversified
customer base. The percentage of tons that is placed under contract also depends on the overall market dynamics and customer
negotiations. In years of strengthening demand, we typically see an increase in the percentage of sheet sales sold under contract
as our customers have an expectation that transaction prices will rapidly rise and available capacity will quickly be sold out.

To mitigate this risk, customers prefer to enter into contracts in order to obtain committed volumes of supply from the mills. Our
contracts include a method of adjusting prices on a periodic basis to reflect changes in the market pricing for steel and/or scrap.
Market indices for steel generally trend with scrap pricing changes. Since the selling price adjustments are not immediate, there
will always be a timing difference between changes in the prices we pay for raw materials and the adjustments we make to

our contract selling prices. Generally, in periods of increasing scrap prices, we experience a short-term margin contraction on
contract tons. Conversely, in periods of decreasing scrap prices, we typically experience a short-term margin expansion. Contract
sales typically have terms ranging from six to twelve months.

Another significant uncertainty we face is the cost of energy. The availability and prices of electricity and natural gas are
influenced today by many factors including changes in supply and demand, advances in drilling technology and, increasingly,
by changes in public policy relating to energy production and use. Proposed regulation of greenhouse gas emissions from
new and refurbished power plants could increase our cost of electricity in future years, particularly if they are adopted in a
form that requires deep reductions in greenhouse gas emissions. Adopting these regulations in an onerous form could lead to
foreign producers that are not affected by them gaining a competitive advantage over us. We are monitoring these regulatory
developments closely and will seek to educate public policy makers during the adoption process about their potential impact
on our business.

Finally, due to our natural gas working interest drilling programs with Encana, a substantial or extended decline in natural gas
prices could have a material adverse effect on these programs and, by extension, us. A substantial or extended decline in the
price of natural gas could result in a delay or cancellation of existing or future drilling programs or curtailment in production at
some properties, all of which could have an adverse effect on our revenues, profitability and cash flows. In addition, natural gas
drifling and production are subject to intense federal and state regulation as well as to public interest in environmental protection.
Such regulation and interest, when coupled, could result in these drilling programs being forced to comply with certain unknown
regulations in the future, resulting in unknown impacts on the programs’ ability to achieve the cost and hedge benefits we expect
from the programs.
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PART I. FINANCIAL INFORMATION

ftem: 1. Financial Statemer:ts

Nucer Cerporation Condensed Consolidated Statements of Earnings (Unaudited)
(Ir thousands, except per share amounts)

Three Months (13 Weceks) Ended Nine bonths (39 Weeks) Ended
Sept. 28, 2013 Sept. 24,2012 __Sept. 28,2013 _Sept. 29,2012

Net sales $ 4,940,936 $4,801,206 $ 14,157,296 $14,977,999
Costs, expenses and other:

Cost of preducts sold 4,532,393 4,452,473 13,132,412 13,848,809

Marketing, admiristrative and other expenses 125,126 114,392 364,501 334,039

Equity ir: (earnings) losses of unconsolidated affiliates (2,252) 2,261 (2,665) 9,093

Impairment of non-current assets — — - 30,000

Interest expernise, net 37,467 40,305 109,186 123,028

4,692,734 4,609,431 13,603,434 14,344,969

Earnings before income taxes and noncentrolling interests 248,202 191,775 553,862 633,030
Provision fer income taxes 70,087 61,883 158,749 200,159
Net earnings 178,115 129,892 395,113 432,871
Earnings attributable to roncortrolling interests 30,518 19,584 77,582 65,16¢
Net earnings attributable to Nucor stockkolders $ 147,567 $ 11G.3¢8 $ 317,531 $ 367,711
Net carnirgs per skare:

Basic $ 0.46 h) 0.35 $ 0.99 $ 1.15

Diluted $ 0.46 3 0.35 $ 0.99 $ 1.15
Average shares outstanding:

Basic 319,341 318,463 318,979 318,042

Diluted 319,526 318,520 319,132 318,113
Dividends declared per share $ 03675 $ 03650 $ 1.1025 $ 10950

See notes to condensed consolidated financial statements.



PUBLIC VERSION

Public Exhibit

EXHIBIT 6

GERDAU’S FINANCIAL STATEMENT

BEFORE THE U.S. INTERNATIONAL TRADE COMMISSION

IN THE MATTER OF THE ANTIDUMPING AND COUNTERVAILING DUTY INVESTIGATIONS
OF CARBON AND CERTAIN ALLOY STEEL WIRE ROD FROM CHINA
INV.NoOS. 701-TA-512 AND 731-TA-1248 (PRELIMINARY)

POSTCONFERENCE BRIEF
ON BEHALF OF
AMERICAN WIRE PRODUCERS ASSOCIATION

FEBRUARY 27,2014



@ GERDAU

ANNUAL REPORT 2012 BUILDING OPPORTUNITIES




rFroyecto Gerdau Corsa

Gerdau’s CEQ announces resumption of the project to build a new plant in Mexico

To reduce costs, Gerdau acquired Cycle Systems
Inc. in early 2013, a company with facilities located
in Virginia for recycling and processing scrap steel,
which is a key raw material for producing steel. It
also continued with the implementation of a single
information technology system, which will further
ensure its customer service quality (see the section

“Strategies and Competitive Advantages,” p. 11).

OUTLOOK: NORTH AMERICA

- For 2013, we expect a gradual recovery of the

economies of the countries in North America.

« In the United States, the increase in the production of
shale gas should generate new market opportunities
for Gerdau due to the infrastructure necessary for the
exploration of this input, as well as allow the reduction
of operating costs with a cheaper access to an

alternative energy source.

» Regarding steel consumption in the region, the World
Steel Association forecasts growth of 3.6% in 2013 in
the United States, reaching 100 million metric tons. In
Canada, in turn, the consumption of steel should have

a rise of 2.9%, reaching 15 million metric tons.

Latin America (except Brazil)

In 2012, Gerdau’s units in Latin America faced heavy
pressure from raw material costs and significant growth in
imports. Faced with this scenario, the Company worked

to adjust its operations with agility and flexibility.

Besides seeking to increase operational efficiency

and competitiveness in the markets where it operates,
Gerdau invested to expand its product line in the region.
The main highlight was the resumption of the project

to build a new plant in Mexico through its joint venture
Gerdau Corsa. Focused on the production of structural
shapes, the plant will have an annual installed capacity
of 1 million metric tons of steel and 700,000 metric

tons of rolled products. This investment will enable the
replacement of imports of this product in the country

and is expected to start up in the beginning of 2014.

in Guatemala, Gerdau inaugurated a new factory

of welded wire mesh focused on selling to the
construction industry. Furthermore, it continued with
the installation of a new rolling mill for rebars and light
commercial profiles with an annual capacity of 200,000

metric tons that will go into operation in 2013.

In Venezuela, the Company is investing in the

technological upgrade of its mill with the objective




CONSOLIDATED STATEMENTS OF INCOME (In thousands of Brazilian reais)

2012 2011

Net sales 37,981,668 35,406,780
Cost of sales -33,234,102 -30,298,232
Gross profit 4,747,566 5,108,548
Selling, general, and administrative expenses -2,471,675 -2,401,684
Other Operating Income (expenses), net 72,314 172,144
Income before financial
income and taxes 2,9481205 £,819,008
Net financial income (expenses) -654,615 -580,093
Exchange variations, net -134,128 51,757
income before taxes 1.559,462 2,350,672
income and social contribution taxes -63,222 -253,096
Net income 1,496,240 2,097,576
Attributed to:

Owners of the parent 1,425,633 2,005,727

Non-controlling interests 70,607 91,849
Earnings per share - common and preferred 0.84 1.22

CONSOLIDATED STATEMENTS OF CASH FLOWS (In thousands of Brazilian reais)
2012 2011

Net income 1,496,240 2,097,576
Adjustments to reconcile net income with net cash 3,048,240 2,794,863
Changes in assets and liabilities (net of interest and income tax) -200,433 -3,182,421
Net cash generated by operating activities 4,344,047 1,710,018
Net cash used in investing activities -3,438,025 -2,111,158
Net cash used in financing activities -1,036,294 727,064
Effect of exchange rate variation on cash and cash equivalents 90,908 89,641
(Decrease) Increase in cash and cash equivalents -39,364 415,565
Cash and cash equivalents at beginning of year 1,476,599 1,061,034
Cash and cash equivalents at end of year 1,437,235 1,476,599

Read more on the financial statements of Gerdau S.A. at www.gerdau.com/ri
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Mission

To create value for our customers, shareholders, employees and communities by operating as a
sustainable steel business.

Vision
To be a global organization and a benchmark in any business we conduct.

Values
Be the CUSTOMER'S choice
SAFETY above all
Respected, engaged and fulfilled EMPLOYEES
Pursuing EXCELLENCE with SIMPLICITY
Focus on RESULTS
INTEGRITY with all stakeholders
Economic, social and environmental SUSTAINABILITY

Gerdau is a leading producer of long steel in the Americas and one of the largest
suppliers of special steel in the world. With over 45,000 employees, it has industrial
operations in 14 countries - in the Americas, Europe and Asia - which together
represent an installed capacity of over 25 million metric tons of steel per year. It is
the largest recycler in Latin America and around the world it transforms each year
millions of tons of scrap into steel, reinforcing its commitment to sustainable
development in the regions where it operates. With more than 130,000
shareholders, the Company is listed on the stock exchanges of SGo Paulo, New York
and Madrid.

Highlights in the Third Quarter of 2013

2013 2012  3Q13/3Q12 2013 3Q13/2Q13 2013 2012 9M13/9M12
Production of Crude Steel (1,000 tonnes) 4,507 4,747 -5.1% 4,646 -3.0% 13,561 14,733 -8.0%
Shipments (1,000 tonnes) 4,775 4,774 0.0% 4,634 3.0% 13,964 14,277 -2.2%
Net Sales (R$ million) 10,494 9,819 6.9%) 9,882 6.2% 29,542 28,994 1.9%
EBITDA (R$ million) 1,413 1,033 36.8% 1,196 18.1%! 3,414 3,285 3.9%
Net Income (R$ million) 642 408 57.4% 401 60.1% 1,202 1,354 -11.2%
Gross margin 14.6% 12.2% 13.6% 12.8% 12.9%
EBITDA Margin 13.5% 10.5% 12.1% 11.6% 11.3%
Shareholders' equity (R$ million) 31,136 28,886 30,464 31,136 28,886
Total Assets (R$ million) 56,208 53,599 55,056 56,208 53,599
Gross debt / Total capitalization * 33% 34% 33% 33% 34%
Net debt 2 / EBITDA 3 2.8x 2.7x 3.1x 2.8x 2.7x

1) Total capitalization = shareholders' equity + gross debt (principal)

2) Net debt = gross debt (principal) - cash, cash equivalents and short-term investments

3) EBITDA in the last 2 months
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SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-K

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES
EXCHANGE ACT OF 1934

For the fiscal year ended_ December 31, 2012

Commission file number 1-3919

Keystone Consolidated Industries, Inc.

(Exact name of Registrant as specified in its charter)

Delaware 37-0364250
(State or other jurisdiction of (IRS Employer
Incorporation or organization) Identification No.)

5430 LBJ Freeway, Suite 1740,

Three Lincoln Centre, Dallas, Texas 75240-2697
(Address of principal executive offices) (Zip Code)

Registrant’s telephone number, including area code: (972) 458-0028
Securities registered pursuant to Section 12(b) of the Act: None.

Securities registered pursuant to Section 12(g) of the Act: Title of each class
Common Stock, $.01 par value

Indicate by check mark:
If the Registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. Yes [ No
If the Registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act. Yes O No

Whether the Registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of
1934 during the preceding 12 months and (2) has been subject to such filing requirements for the past 90 days. Yes
No O

Whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive Data File
required to be submitted and posted pursuant to Rule 405 of Regulation S-T during the preceding 12 months (or for such
shorter period that the registrant was required to submit and post such files). Yes No O

If disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be contained, to
the best of registrant’s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this
Form 10-K or any amendment to this Form 10-K.

Whether the Registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer or a smaller reporting company
(as defined in Rule 12b-2 of the Act).
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« The ability of our customers to obtain adequate credit, and

* Any possible future litigation.

Should one or more of these risks materialize, if the consequences worsen, or if the underlying assumptions prove
incorrect, actual results could differ materially from those forecasted or expected. We disclaim any intention or obligation to
update or revise any forward-looking statement whether as a result of changes in information, future events or otherwise.

ITEM1. BUSINESS.

Keystone Consolidated Industries, Inc. (“KCI”) is a leading domestic producer of steel fabricated wire products,
industrial wire and wire rod. We also manufacture wire mesh, coiled rebar, steel bar and other products. Our products are
used in the agricultural, industrial, cold drawn, construction, transportation, original equipment manufacturer and retail
consumer markets. We are vertically integrated, converting substantially all of our products from billet produced in our steel
mini-mill. Historically, our vertical integration has allowed us to benefit from the higher and more stable margins associated
with fabricated wire products and wire mesh as compared to wire rod, as well as from lower costs of billet and wire rod as
compared to bar manufacturers and wire fabricators that purchase billet and wire rod in the open market. Moreover, we
believe our downstream fabricated wire products, wire mesh and industrial wire businesses are better insulated from the
effects of wire rod imports as compared to non-integrated wire rod producers.

Our operating segments are organized by our manufacturing facilities and include three reportable segments:

+  Keystone Steel & Wire (“KSW”), located in Peoria, Illinois, operates an electric arc furnace mini-mill, rod mill,
industrial wire mill and wire product fabrication facilities and manufactures and sells wire rod, coiled rebar,
industrial wire, fabricated wire and other products to agricultural, industrial, construction, commercial, original
equipment manufacturers and retail consumer markets;

«  Engineered Wire Products, Inc. (‘EWP”), located in Upper Sandusky, Ohio, primarily manufactures and sells wire
mesh in both roll and sheet form that is utilized as reinforcement in concrete construction products including pipe,
pre-cast boxes and applications for use in roadways, buildings and bridges; and

¢ Keystone-Calumet, Inc. (“Calumet”), located in Chicago Heights, Illinois, manufactures and sells merchant and
special bar quality products and special sections in carbon and alloy steel grades for use in agricultural, cold drawn,
construction, industrial chain, service centers and transportation applications as well as in the production of a wide
variety of products by original equipment manufacturers.

Calumet’s primary raw material is billet and EWP’s primary raw material is wire rod. Both Calumet and EWP source
the majority of their primary raw material requirements from KSW.

i,
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Manufacturing
Overview

Our manufacturing operations consist of an electric arc furnace mini-mill, a rod mill, a wire mill, an industrial wire mill
and three steel product fabrication facilities as outlined in our segment discussion above. The manufacturing process
commences at KSW where ferrous scrap is melted in an electric arc furnace, converted into molten steel and then transferred
to a ladle refining furnace where chemistries and temperatures are monitored and adjusted to specifications prior to casting.
The molten steel is transferred from the ladle refining furnace into a six-strand continuous casting machine which produces
five-inch square strands, referred to as billets, that are cut to predetermined lengths. These billets are then either transferred to
the adjoining rod mill, shipped to Calumet for the production of steel bars or sometimes sold to third party customers.

Upon entering the rod mill, the billets are brought to rolling temperature in a reheat furnace and are fed through the
rolling mill, where they are rolled into either wire rod or coiled rebar in a variety of diameters, surface characteristics and
specifications. After rolling, the wire rod or rebar is coiled and cooled. After cooling, the coiled wire rod or rebar passes
through inspection stations for metallurgical, surface and diameter checks. Finished coils are compacted and tied. Coiled
rebar is shipped to customers and wire rod is either further processed into industrial wire and fabricated wire products at
KSW, shipped to EWP for the production of wire mesh and industrial wire, or shipped to third party wire rod customers.

While we do not maintain a significant “shelf”’ inventory of finished wire rod, we generally have on hand approximately
a one-month supply of industrial wire, wire mesh, coiled rebar , fabricated wire products and steel bars inventory which
enables us to fill customer orders and respond to shifts in product demand.

Raw Materials and Energy

The primary raw material used in our operations is ferrous scrap. Our steel mill is located close to numerous sources of
high density automobile, industrial and railroad ferrous scrap. Currently all of these sources are readily available and we
believe they will continue to be available for the foreseeable future. We believe we are one of the largest recyclers of ferrous
scrap in Illinois. The purchase of ferrous scrap is highly competitive and its price volatility is influenced by periodic
shortages, export activity, freight costs, weather and other conditions beyond our control. The cost of ferrous scrap can
fluctuate significantly and product selling prices cannot always be adjusted, especially in the short-term, to recover the costs
of increases in ferrous scrap prices. We have not entered into any hedging programs or long-term contracts for the purchase
or supply of ferrous scrap; therefore, we are subject to the price fluctuation of ferrous scrap.

4
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Our manufacturing processes consume large amounts of energy in the form of electricity and natural gas. Electricity in
Illinois is not regulated. KSW and Calumet have energy service agreements whereby, on a daily basis for electricity and on a
monthly basis for natural gas, we are required to notify the utility providers of the amount of energy we expect to consume
during the next respective period. The price we pay for energy is determined when we provide such notification based on the
next respective period’s hourly market rate. All other tariff, transmission and utility charges are passed through at cost and
the supplier adds a per unit charge for administration and margin. Any difference between our forecasted consumption and
actual consumption is billed or credited to our account based on the actual hourly market rates. However, to provide us an
opportunity to avoid pricing fluctuations, the contracts allow us, at our discretion, to purchase blocks of energy for future
usage at prices negotiated at the time of purchase. We can sell any unused quantities under such contracts at market rates
such that our only exposure on fixed price quantities is the difference between the contracted price and the market price.

The electric power supply at our KSW facility is interruptible and we agreed to a maximum of S interruption events
during the summer season and a minimum interruption period of 4 hours per interruption. We would be compensated for each
interruption based on market rates and the difference between our forecasted and actual consumption for the interruption
period. We incurred no such interruptions during 2010, 2011 or 2012.

Employment
As of December 31, 2012, we employed 1,087 people as follows:
* 6 at our corporate office;

* 891 at KSW, of which 706 are represented by the Independent Steel Workers’ Alliance (the “ISWA”) under an
agreement expiring in May 2015;

* 90 at EWP, of which 64 are represented by Local Union #40, an Affiliate to the International Brotherhood of
Teamsters’ Chauffeurs Warehousemen and Helpers of America (the “Teamsters”), under an agreement expiring in
November 2014; and

* 100 at Calumet, of which 76 are represented by the United Steel, Paper and Forestry, Rubber, Manufacturing,
Energy, Allied Industrial and Service Workers International Union (USA) AFL-CIO, CLC (the “USW?”), under an
agreement expiring in February 2016.

We believe our labor relations are good.
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Products, Markets and Distribution
The following table sets forth certain information with respect to our product mix in each of the last three years.

Years Ended December 31,

2010 2011 2012

Percent Percent Percent Percent Percent Percent

of Tons of of Tons of of Tons of
Product Shipped Sales Shipped Sales Shipped Sales
Wire rod 65.2% 53.1% 64.2% 54.5% 61.4% 50.2%
Fabricated wire products 124 20.9 12.2 18.5 14.4 21.6
Industrial wire 8.9 10.8 9.4 10.9 10.5 12.1
Wire mesh 8.1 9.3 8.4 9.7 8.8 10.6
Bar 4.1 4.9 43 5.1 4.0 4.8
Coiled rebar 1.3 1.0 1.5 1.3 0.9 0.7

100.0% 100.0% 100.0% 100.0% 100.0% 100.0%

Wire Rod. We produce primarily low carbon wire rod and some higher carbon wire rod at KSW’s rod mill. Low carbon
wire rod, with carbon content of up to 0.30%, is more easily shaped and formed than higher carbon wire rod and is suitable
for a variety of applications where ease of forming and manipulation are primary considerations. High carbon wire rod, with
carbon content above 0.30%, is used in applications where strength is a primary consideration. KSW’s high carbon wire rod
business represented 17% of its wire rod sales volume during 2012, and we expect our high carbon business to continue to
grow during 2013 in order to meet the developing U.S. demand for high carbon steel. During 2012, we used approximately
35% of the wire rod we manufactured to produce our industrial wire, wire mesh and fabricated wire products. The remainder
of our wire rod production was sold directly to producers of construction products, fabricated wire products and industrial
wire, including products similar to those we manufacture.

Fabricated Wire Products . KSW is the leading U.S. manufacturer of agricultural fencing, barbed wire, stockade panels
and a variety of woven wire, fabric and netting for agricultural and industrial applications. We sell these products to
agricultural, industrial, consumer do-it-yourself and other end-user markets, which we believe are less cyclical than many
steel consuming end-use markets such as the automotive, construction, appliance and machinery manufacturing industries.
We serve these markets through distributors, agricultural retailers, building supply centers and consumer do-it-yourself
chains such as Tractor Supply Co. and Lowe’s Companies, Inc. We believe our ability to service these customers with a wide
range of fabricated wire products through multiple distribution locations provides a competitive advantage. As part of our
marketing strategy, we provide category management recommendations based on a data collection and analysis tool we
created. We also design merchandise packaging and supportive product literature for marketing many of these products to the
retail consumer market.

—6-
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KSW also manufactures products for residential and commercial construction, including rebar ty wire and stucco
netting. The primary customers for these products are construction contractors and building materials manufacturers and
distributors.

We believe our fabricated wire products are less susceptible to selling price changes caused by the cyclical nature of the
steel industry than industrial wire, coiled rebar or wire rod because the commodity-priced raw materials used in these
products, such as ferrous scrap, represent a lower percentage of the total cost of these value-added products.

Industrial Wire . KSW is one of the largest manufacturers of industrial wire in the United States. We also produce small
quantities of industrial wire at EWP. We produce custom-drawn industrial wire in a variety of gauges, finishes and packages
for further consumption by our fabricated wire products operations or for sale direct to industrial fabrication and original
equipment manufacturer customers, who are generally not our competitors. Our industrial wire is used by customers in the
production of a broad range of finished goods, including nails, coat hangers, barbecue grills, air conditioners, tools,
containers, refrigerators and other appliances.

Wire mesh. EWP manufactures a wide variety of wire mesh rolls and sheets used to form wire reinforcement in concrete
construction projects such as pipe, precast boxes, roadways, buildings and bridges. Our wire mesh customers include pipe
manufacturers, culvert manufacturers, rebar fabricators and steel reinforcing distributors. Like our fabricated wire products,
we believe our wire mesh products are also less susceptible to selling price changes caused by the cyclical nature of the steel
industry than industrial wire, coiled rebar or wire rod because the commodity-priced raw materials used in these products,
such as ferrous scrap, represent a lower percentage of the total cost of such value-added products.

Bar. Calumet manufactures merchant and special bar quality products and custom sections in carbon and alloy steel
grades, offering a broad range of value-added products for use in agricultural, cold drawn, construction, industrial chain,
service centers and transportation applications as well as in the production of a wide variety of products by original
equipment manufacturers. Calumet’s product line consists primarily of angles, flats, channels, rounds, squares and other
related products.

Coiled Rebar. We produce several sizes of coiled rebar at KSW’s rod mill. The coils are typically used by fabricators
who will process the material as straightened and cut-to-length bars or fabricated shapes for specific reinforcement
applications such as building and road construction.

Trademarks

Many of our fencing and related fabricated wire products are marketed under our RedBrand®label, a widely recognized
brand name in the agricultural fencing and construction marketplaces for more than 85 years. RedBrand sales represented
approximately 80% of our fabricated wire products net sales in 2012. We also maintain other trademarks for various products
that are promoted in their respective markets.

—7-
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ITEM 6. SELECTED FINANCIAL DATA.

The following selected consolidated financial data should be read in conjunction with our Consolidated Financial
Statements and Item 7. “Management’s Discussion and Analysis of Financial Condition and Results of Operations.”

Years ended December 31,
2008 2009 2010 2011 2012
(In thousands, except per share and per ton amounts)

Statement of Operations Data:

Net sales $562,693 $322,347 $450,745 $563,985 $547,657
Operating income (loss) 120,635  (11,991) 21,885 51,568 33,898
Defined benefit pension credit (expense) 73,923 (5,887) 4,654 24,388 6,858

OPEB credit 8,474 4,748 5,258 5,799 6,075

Operating income (loss) before pension and OPEB () 38,238 (10,852) 11,973 21,381 20,965
Income tax benefit (expense) (43,742) 3,243 (8,645) (20,838) (11,943)

Net income (loss) $ 72,528 $ (9,424) $ 12,014 $ 30,211 §$ 20,224

Basic and diluted income (loss) per share $ 629 § (078§ 099 $§ 250 $§ 1.67

Basic and diluted weighted average shares outstanding 11,533 12,102 12,102 12,102 12,102

Other Operating Data:

Shipments (000 tons):

Wire rod 343 257 381 409 382

Fabricated wire products 86 66 73 78 89

Industrial wire 61 34 52 60 66

Wire mesh 54 41 47 53 55

Bar 18 13 24 27 25

Coiled rebar 15 5 7 10 6

Total 577 416 584 637 623
Per-ton selling prices:

Wire rod $ 797 § 575§ 618 $§ 737 $ 706

Fabricated wire products 1,380 1,373 1,277 1,317 1,298

Industrial wire 1,103 897 915 1,009 994

Wire mesh 1,168 916 878 1,004 1,041

Bar 946 782 888 1,030 1,043

Coiled rebar 841 540 622 742 701

Weighted average of all products in total 957 767 759 868 864

Average per-ton ferrous scrap cost of goods sold $§ 368 § 262 § 294 § 373 $ 364

Other Financial Data:
Capital expenditures
Depreciation and amortization

$ 13,298
15,164

$ 9,000 $ 14,937 § 16,479 $ 14,096
13,584 12,062 11,234 11,406

~18-
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KEYSTONE CONSOLIDATED INDUSTRIES, INC.
AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF INCOME

(In thousands, except per share data)

Years Ended December 31,
2010 2011 2012
Net sales $ 450,745  $ 563,985 $ 547,657
Cost of goods sold (417,918)  (520,015)  (502,779)
Gross margin 32,827 43,970 44,878
Other operating income (expense):
Selling expense (6,758) (7,351) (8,093)
General and administrative expense (14,096) (15,238) (15,820)
Defined benefit pension credit 4,654 24,388 6,858
Other postretirement benefit credit 5,258 5,799 6,075
Total other operating income (expense) (10,942) 7,598 (10,980)
Operating income 21,885 51,568 33,898
Nonoperating income (expense):
Interest expense (1,863) (1,218) (1,213)
Other, net 637 699 (518)
Total nonoperating expense (1,226) (519) (1,731)
Income before income taxes 20,659 51,049 32,167
Income tax expense (8,645) (20,838) (11,943)
Net income § 12,014 § 30211 $ 20,224
Basic and diluted income per share $§ 099 § 250 $ 167
Basic and diluted weighted average shares outstanding 12,102 12,102 12,102
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selling price in the second half of
the year was down 14% from the
same period in 2011.

Long Carbon Americas and Europe
In the Long Carbon Americas and
Europe segment, sales were $21.9
billion for the year ended December
31, 2012, representing a decrease
of 13% from sales of $25.2 billion
for the year ended December 31,
2011. The decrease was due both
to a 6% decrease in average steel
selling price along with a 5%
decrease in steel shipments. Sales in
the first half of 2012 were $11.5
billion, down 9% from the same
periodin 2011, while sales in the
second half of the year were $10.4
billion, down 17% from the same
periodin 2011.

Total steel shipments reached 22.6
million tonnes for the year ended
December 31, 2012, a decrease of
5% from steel shipments for the
year ended December 31, 2011.
Shipments were 11.6 million tonnes
in the first half of 2012, down 4%
from the same period in 2011,
while shipments in the second half
of the year were 11.1 million
tonnes, down 7% from same period
in2011.

Average steel selling price
decreased 6% for the year ended
December 31, 2012 as compared
to the year ended December 31,
2011 primarily due to the
weakening of local currency against
the U.S. dollar; the increase in local
average steel selling prices in
Americas was fully offset by a
decrease in Europe. Average steel
selling price in the first half of 2012
was down 4% from the same
period in 2011, while average steel
selling price in the second half of
the year was down 8% from the
same period in 2011.

AACIS

In the AACIS segment, sales were
$10.1 billion for the year ended
December 31, 2012, representing
a decrease of 7% from sales of
$10.8 billion for the year ended
December 31, 2011. The decrease

was primarily due to a 9% decrease
in average selling price. Sales in the
first half of 2012 were $5.5 billion,
up 1% from the same period in
2011, while sales in the second half
of the year were $4.6 billion, down
14% from the same period in 2011.

Total steel shipments reached 12.8
million tonnes for the year ended
December 31, 2012, an increase of
3% from steel shipments for the
year ended December 31, 2011.
Shipments were 6.7 million tonnes
in the first half of 2012, up 4%
from the same periodin 2011,
while shipments in the second half
of the year were 6.2 million tonnes,
up 1% from the same period in
2011.

Average steel selling price
decreased 9% for the year ended
December 31, 2012 as compared
to the year ended December 31,
2011. This decrease was mainly
related to the weakening of the
South African rand against U.S.
dollar, lower prices in CIS and
African markets following lower raw
material prices and economic
slowdown in China resulting in
lower prices in key markets.
Average steel selling price in the
first half of 2012 was down 5%
from the same period in 2011,
while average steel selling price in
the second half of the year was
down 14% from the same period in
2011.

Distribution Solutions

In the Distribution Solutions
segment, sales were $16.3 billion
for the year ended December 31,
2012, representing a decrease of
14% from sales of $19.1 billion for
the year ended December 31,
2011. The decrease was primarily
due to an 11% decrease in average
steel selling price. Sales in the first
half of 2012 were $8.7 billion,
down 6% from the same period in
2011, while sales in the second half
of the year were $7.6 billion, down
23% from the same period in 2011.

Total steel shipments reached 17.7
million tonnes for the year ended
December 31, 2012, a decrease of
4% from steel shipments for the
year ended December 31, 2011.
Shipments were 9.1 million tonnes
in the first half of 2012, up 4%
from the same period in 2011,
while shipments in the second half
of the year were 8.6 million tonnes,
down 10% from the same period in
2011.

Average steel selling price
decreased 11% for the year ended
December 31, 2012 as compared
to the year ended December 31,
2011. The decrease in average
steel selling prices was mainly
related to the weakening of the
euro against the U.S. dollar, the
decline in raw material prices and
demand contraction in Europe.
Average steel selling price in the
first half of 2012 was down 9%
from the same period in 2011,
while average steel selling price in
the second half of the year was
down 13% from the same period in
2011.

Mining

In the Mining segment, sales were
$5.4 billion for the year ended
December 31, 2012, representing
a decrease of 14% from sales of
$6.3 billion for the year ended
December 31, 2011. The decrease
was primarily due to lower selling
prices of iron ore and coal driven by
a decrease in international prices,
which was partially offset by higher

shipments from own mines for both

iron ore and coal. Lower selling
prices on marketable coal and iron
ore sales (internal market-priced
plus external sales) accounted for
approximately $1.1 billion of the
decrease in the mining segment
sales. Sales in the first half of 2012
were $2.8 billion, up 2% from the
same period in 2011, while sales in
the second half of the year were
$2.5 billion, down 27% from the
same period in 2011 (iron ore
prices were down 26% during the
same reference period). Sales to
external customers were $1.7

billion for the year ended December

31,2012, representing a 12%
increase compared to $1.5 billion
for the year ended December 31,
2011. The increase is mainly due to
higher shipment volumes of iron ore
sold externally. Iron ore shipments
to external customers increased
15% from 9 million tonnes in 2011
to 10.4 million tonnes in 2012, and
coal shipments to external
customers decreased by 5% from
3.5 million tonnes to 3.3 million
tonnes. The increase in the volume
of external sales of iron ore was due
in part to the Company’s increasing
marketing efforts in anticipation of
increasing mining production. The
Company expects the trend toward
an increase in the external sales as a
percentage of overall mining sales
to continue in the near to mid-term.
With respect to prices, for example,
the average benchmark iron ore
price per tonne in 2012 of $130.0
CFR China (62% Fe) and the
average benchmark price for hard
coking coal (Low Volatile peak-
down) FOB Australiain 2012 of
$191.0 per tonne were 22% and
35% lower thanin 2011,
respectively. It should be noted,
however, that there may not be a
direct correlation between
benchmark prices and actual selling
prices in various regions at a given
time.
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The following table provides a summary of operating income (loss) and operating margin of ArcelorMittal for the year ended December 31, 2012, as
compared with operating income and operating margin for the year ended December 31, 2011:

Operating Income (Loss)

Operating Margin

for the Year ended December

for the Year ended December

Coal production (million metric tonnes) 31,' 2011 (in $ millions) 31, 2012 (in $ millions) 2011 (%) 2012 (%)
Flat Carbon Americas 1,198 517 6 3
Flat Carbon Europe (324) (3,724) @) (14)
Long Carbon Americas and Europe 646 (566) 3 (3)
AACIS 721 (88) 7 @)
Distribution Solutions 52 (687) - (4)
Mining 2,568 1,184 41 22
Total adjustments to segment operating income and other? 37 138 - -
Total consolidated operating income 4,898 (3,226)

! Segment amounts are prior to inter-segment eliminations.

2 Total adjustments to segment operating income and other reflects certain adjustments made to operating income of the segments to reflect corporate costs, income from non-steel
operations (e.g. energy, logistics and shipping services) and the elimination of stock margins between the segments. See table below.

for the Year ended
December 31,2012

for the Year ended
December 31,2011

(in $ millions) (in $ millions)
Corporate and shared services' (265) (158)
Real Estate and financial activities 154 54
Shipping and logistics 73 32
Provisions 90 47
Intragroup stock margin eliminations? 19 219
Depreciation and impairment (34) (56)
Total adjustments to segment operating income and other 37 138

' Includes primarily staff and other holding costs and results from shared service activities.

2 n 2012, inventory levels decreased as compared to 2011, which, combined with reduction in margins due to decrease in iron ore

prices and increase in cost of production, resulted in lower intragroup-margin eliminations.

mentioned impairment loss was
recognized. Cost of sales consists
primarily of purchases of raw
materials necessary for steel-
making (iron ore, coke and coking
coal, scrap and alloys), electricity,
repair & maintenance costs, as well
as direct labor costs, depreciation
and impairment. Cost of sales for
the year ended December 31,
2012 was $84.1 billion as
compared to $85.5 billion for the
year ended December 31, 2011.
Excluding impairment losses of $5
billion described below, cost of
sales decreased by 7% as aresult
of lower shipments and lower raw
material prices. Selling, general and
administrative expenses (“SG&A")
for the year ended December 31,
2012 were $3.3 billion as
compared to $3.6 billion for the
year ended December 31, 2011.
SG&A remained relatively stable
compared to sales as it represented
3.9% of sales for the year ended
December 31, 2012 as compared

ArcelorMittal's operating loss for
the year ended December 31,
2012 was $3.2 billion, as compared
with an operating income of $4.9
billion for the year ended
December 31, 2011. The operating
loss in 2012 reflected the $4.3
billion impairment of goodwill in the
European businesses and $1.3
billion charges related to asset
optimization (of which $0.7 billion
of fixed asset impairment charges
and $0.6 billion of restructuring
charges) as well as price-cost
squeeze during the year, primarily
in steel, but also in mining,
following reduction of raw material
prices, demand contraction in
Europe and economic slowdown in
China.

Operating income in the first half of
2012 was lower than in the first
half of 2011 and then decreased to
a slight operating loss in the third
quarter and then to a significant
operating loss in the fourth quarter
of 2012, when the above-

to 3.8% for the year ended
December 31, 2011.

Operating loss for the year ended
December 31, 2012 included
impairment losses of $5,035
million, which compared to
impairment losses of $331 million
for the year ended December 31,
2011. These impairment losses
included a charge of $4,308 million
with respect to goodwill in the
European operating segments
($2,493 million, $1,010 million and
$805 million for Flat Carbon
Europe, Long Carbon Europe and
Distribution Solutions,
respectively), as a result of the
downward revision of cash flow
projections due to the weak macro
economic and market environment
in Europe and the expectation that
this situation will persist over the
near medium term. Impairment
losses also included a charge of
$222 million relating to facilities in
Spain and North Africa in the Long
Carbon Europe operating segment;

in determining these expenses, the
Company analyzed the recoverable
amount of these facilities based on
their value in use and determined
that the recoverable amount from
these facilities was less than their
carrying amount. In connection
with long term idled assets, the
Company recorded an impairment
loss of $505 million including $130
million related to the liquid phase at
the Florange site of ArcelorMittal
Atlantique et Lorraine in France
(Flat Carbon Europe) and $61
million recorded in connection with
the extended idling of the electric
arc furnace and continuous caster
at the Schifflange site of
ArcelorMittal Rodange &
Schifflange in Luxembourg (Long
Carbon Europe). ArcelorMittal also
recognized an impairment loss
amounting to $296 million in
respect of the intended permanent
closure of the coke plant and six
finishing lines at the Liége site of
ArcelorMittal Belgium (Flat Carbon
Europe). See “—Critical Accounting
Policies and Uses of Judgments and
Estimates—Impairment of Tangible
and Intangible Assets, including
Goodwill".

Operating loss for the year ended
December 31, 2012 was reduced
by a net gain of $220 million
recorded on the sale of carbon
dioxide credits (the proceeds of
which will be re-invested in energy
saving projects), a non-cash gain
of $566 million relating to
unwinding of hedges on raw
material purchases (see “—
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Overview—Impact of Exchange
Rate Movements”), gains on
disposal of Skyline Steel and the
stake in Paul Wurth for $331
million and 242 million,
respectively, and a curtailment gain
of $241 million due to changes to
the employee benefit plans at
ArcelorMittal Dofasco.

Operating loss for the year ended
December 31, 2012 was
negatively impacted by
restructuring costs associated with
asset optimization, totaling $587
million, primarily affecting various
Distribution Solutions entities, Flat
Carbon Europe and Long Carbon
Europe operations. Operating loss
for the year ended December 31,
2012 was also negatively impacted
by a charge of $182 million
including one-time signing bonus
and actuarial losses related to post
retirement benefits following the
conclusion of the new US labor
agreement.

Flat Carbon Americas

Operating income for the Flat
Carbon Americas segment
amounted to $0.5 billion for the
year ended December 31, 2012,
compared to operating income of
$1.2 billion for the year ended
December 31, 2011. The decrease
in operating income in 2012
generally reflected price-cost
squeeze effects following lower
average steel selling prices in North
American operations. Operating
income was also negatively
impacted by the weaker market
conditions in the international slab
market and the South American
markets which affected the results
of the Mexican and Brazilian
operations. Operating loss for the
segment amounted to $0.1 billion
for the second half of the year,
compared to operating income of
$0.6 billion in the first half. The
operating loss in the second half of
2012 reflected the effect of a
price-cost squeeze, especially in
North America in the fourth
quarter, in which the operating loss
was substantially driven by a 6%
decrease in average selling price as
compared to the third quarter of
2012. Operating income for the
first half of the year was positively
impacted by the curtailment gain

of $241 million resulting from the
changes to the pension plan and
health and dental benefits in
ArcelorMittal Dofasco in Canada.
Operating loss for the second half
of the year included a charge of
$182 million including one-time
signing bonus and actuarial losses
related to post retirement benefits
following the conclusion of the new
US labor agreement.

Flat Carbon Europe

Operating loss for the Flat Carbon
Europe segment for the year ended
December 31, 2012 was $3.7
billion compared to operating loss
of $0.3 billion for the year ended
December 31, 2011. Operating
loss for the segment amounted to
$3.3 billion for the second half of
the year, compared to operating
loss of $0.4 billion in the first half
of the year. Operating loss for the
year ended December 31, 2012
occurred in a context of
deterioration of the economic
environment in Europe resulting in
lower shipment volumes (-4%),
lower average steel selling prices
(-12%) and price-cost squeeze
effects. The Flat Carbon Europe
segment is particularly exposed to
price-cost squeeze effects
resulting from the overhang of
high-cost raw material inventories
and the negative impact of the
time lag of passing along increases
in cost to customers, as it does not
have a significant amount of
captive iron ore supply, and
demand contraction in Europe,
where apparent steel consumption
declined by 9% in 2012 compared
to 2011.

Flat Carbon Europe’s operating loss
(particularly in the second half of
the year) mainly resulted from a
$2,493 million impairment charge
of goodwill and $448 million
impairment losses related to
property, plant and equipment in
the framework of asset
optimization, of which $130 million
in respect of the long term idling of
the liquid phase at the Florange site
of ArcelorMittal Atlantique et
Lorraine in France and $296 million
with respect to the intention to
permanently close the coke plant
and six finishing lines at the Liége
site of ArcelorMittal Belgium.

In addition, operating loss for the
year ended December 31, 2012
was increased by restructuring
costs amounting to $355 million as
part of asset optimization, of which
$231 million related to the closure
of the primary facilities at the Liége
site of ArcelorMittal Belgium and
$64 million associated with
separation schemes primarily
relating to ArcelorMittal Poland.
These charges were partially offset
by a gain of $210 million recorded
on the sale of carbon dioxide
credits (the proceeds of which will
be re-invested in energy saving
projects) and a non-cash gain of
$566 million relating to unwinding
of hedges on raw material
purchases.

Operating income for the year
ended December 31, 2011 had
been negatively impacted by
impairment losses of $141 million
relating to various idled facilities
(including $85 million for the
primary facilities of ArcelorMittal
Liége Upstream, Belgium). These
charges were offset by a gain of
$93 million recorded on the sale of
carbon dioxide credits (the
proceeds of which will be re-
invested in energy saving projects)
and a non-cash gain of $600
million relating to unwinding of
hedges on raw material purchases.
In addition, operating income for
the year ended December 31,
2011 had been negatively
impacted by restructuring costs
associated with asset optimization,
totaling $143 million, primarily
relating to Spanish entities.

Long Carbon Americas and Europe
Operating loss for the Long Carbon
Americas and Europe segment for
the year ended December 31,
2012 was $0.6 billion compared to
operating income of $0.6 billion for
the year ended December 31,
2011. The decrease in operating
income in 2012 generally reflected
the deterioration of the economic
environment in Europe, resulting in
lower shipment volumes (which
were down 5%) and lower average
steel selling prices (down 6%).
Operating loss for the segment
amounted to $1.0 billion for the
second half of the year, compared
to operating income of $0.4 billion

in the first half of the year, primarily
driven by an impairment charge of
$1,010 million related to goodwill,
lower steel shipment volumes and
lower average selling price.
European operations were
particularly exposed to price-cost
squeeze effects resulting from the
overhang of high-cost raw material
inventories and the negative
impact of the time lag of passing
along increases in cost to
customers, as it does not have a
significant amount of captive iron
ore supply and to demand
contraction in Europe.

Operating income for the year
ended December 31, 2012 (in
particular in the second half of
2012) was negatively impacted by
an impairment charge of goodwill
for $1,010 million and a net
impairment charge of property,
plant and equipment for $270
million, including $222 million
related to Spanish and North
African entities and $61 million
related to the extended idling of
the electric arc furnace and
continuous caster at the
Schifflange site in Luxembourg.

In addition, operating income for
the year ended December 31,
2012 was negatively impacted by
restructuring costs totaling $98
million associated with asset
optimization, primarily in Spanish
entities.

Operating income for the year
ended December 31, 2011 was
negatively impacted by impairment
losses of $178 million of which
$151 million related to the
extended idling of the ArcelorMittal
Madrid electric arc furnace. In
addition, operating income for the
year ended December 31, 2011
was negatively impacted by
restructuring costs associated with
asset optimization, totaling $37
million.

AACIS

Operating loss for the AACIS
segment for the year ended
December 31, 2012 was $0.1
billion, compared to operating
income of $0.7 billion for the year
ended December 31, 2011. Lower
profitability in 2012 was primarily
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Nucor's new rod mill begins shipments
Oct 09, 2013 | 04:27 PM | Samuel Frizell

NEW YORK — Nucor Corp. has begun shipments from its wire rod mill in Darlington, S.C., as it concludes
commissioning the new facility, a company spokeswoman told AMM.

The new mill, part of the company’s Darlington bar mill, has an annual capacity of 300,000 tons in a range of
sizes.

"Nucor is concluding the commissioning of its newly constructed wire rod mill at the Nucor Steel-South Carolina
bar mill in Darlington. The new mill is capable of producing wire rod down to 5.5 mm (7/32 inch) and bar-in-coil
up to 2 inches. Wire rod production from the plant will focus on the full complement of low-, medium- and high-
carbon products," the spokeswoman said via e-mail.

Nucor plans to move up the product mix and produce wire rod for prestressed concrete (PC) strand by early 2014,
AMM understands.

The Charlotte, N.C.-based steelmaker confirmed that customers have begun receiving wire rod from the mill. One
rod buyer said he had some material in his yard that he was getting ready to test.

"So as far as we’re concerned, this is going to improve the quality of what they sell us," a second wire rod buyer
said.

Nucor said in 2012 that the mill would have a four-stand pre-finishing block, an eight-stand rod block and a four-
stand sizing block, in addition to thermo-mechanical rolling capability and a 100-meter-long Stelmore deck
(amm.com, April 11, 2012).

Darlington is less than 100 miles from ArcelorMittal SA’s Georgetown, S.C., mill, which also produces wire as
small as 7/32 inch.

Market sources speculated that the extra capacity brought online at Nucor’s new wire rod mill could have a
softening effect on prices as the two mills, Georgetown and Darlington, compete in the market.

Due to weak demand, Georgetown has been running two shifts instead of three for months and laid off 30
employees in the fourth quarter of 2012 (amm.com, March 19).

"It’s going to make the market even more competitive for the mills, and it’s going to drive prices down," the first
wire rod buyer said.

A third wire rod buyer said it may be some time before Nucor can compete with Georgetown on high-carbon wire
rod, however. "I wouldn’t write Georgetown’s obituary just yet," he said. "I think around the edges they’re going
to hurt them, but initially Nucor’s entry over the next six months may have more of an effect on Gerdau" Long
Steel North America’s mill in Jacksonville, Fla., which produces low-carbon wire rod.

Nucor’s new mill is part of a $290-million investment in special bar quality (SBQ) and wire rod capacity the
company announced in January 2012 in Darlington, Memphis, Tenn., and Norfolk, Neb. (amm.com, Jan. 25,

2012).

http://www.amm.com/Article/3265050/Nucors-new-rod-mill-begins-shipments.html?Print...  2/18/2014
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IMPORTS OF CARBON STEEL WIRE, ROD
FROM ALL COUNTRIES OTHER THAN CHINA

(ALL FIGURES ARE IN SHORT TONS.)

CALENDAR YEARS 201 1-2013

FEBRUARY 2014

COUNTRY 2011 2012 2013

1 BELGIUM - 714 -
2 BRAZIL 116,513 102,517 96,639
3 CANADA 331,926 312,314 304,917
4  FINLAND 230 - -
5 FRANCE - 5 7
6 GERMANY 44,155 28,762 22,010
7 INDIA 64 143 -
8 ITALY 11,494 8,434 2
9 JAPAN 127,567 124,031 114,048
10 KOREA 9,868 25,575 37,567
11  MALAYSIA 90 19 -
12 MEXICO 77,873 24,626 18,330
13 PORTUGAL - 106 -
14 SOUTH AFRICA 11,454 11,316 1,629
15 SPAIN 18,769 20,310 17,509
16 TURKEY 109,574 165,820 32,026
17 U. ARAB EMIRATES - - 518
18 UNITED KINGDOM 40,010 69,501 55,902
19 VENEZUELA 17,270 11,516 -
TOTALS 916,857 905,709 701,104

Source: AlISI Imports 3 (2011—2013).

PREPARED BY FREDERICK P. WAITE AND KIMBERLY R. YOUNG
OF VORYS, SATER, SEYMOUR AND PEASE LLP (WASHINGTON, DC)
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FEBRUARY 2014
IMPORTS
OF
COLD-HEADING QUALITY (“CHQ”) WIRE ROD
AND TIRE CORD QUALITY WIRE ROD FROM CHINA

CALENDAR YEARS 2011—2013

(All quantity figures are in short tons.)

TYPE OF WIRE ROD 2011 2012 2013

CHQ (CARBON STEEL) 0 0 0
HTSUS 7213.91.3015

CHQ (ALLOY STEEL) 0 0 0
HTSUS 7227.90.6010
TIRE CORD 3,381 891 38

HTSUS 7213.91.3011

Source: U.S. International Trade Commission, Trade DataWeb (2011—2013).

PREPARED BY FREDERICK P. WAITE AND KIMBERLY R. YOUNG
VORYS, SATER, SEYMOUR AND PEASE LLP (WASHINGTON, DC)
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